Dear prospective preferred customer.

We have updated our preferred customer programs to be simple in nature. This document
covers our 2009 preferred customer status. This document supersedes all documents in
previous years explaining the preferred customer programs created to date.

Before we explain the details of the preferred customer programs, we would like to
remind you that you can purchase or rent from EP even if you are not a preferred
customer. Preferred customers garner benefits when renting/purchasing from us on more
than an occasional basis. However if you only need to rent occasionally, than you can
choose to forgo the preferred customer program and just use our vast and specialty linen
inventory when needed at our already low prices.

Our “Choices’ program is first in the nation. We give you the choice on linen and color
and fabric without raising the price. NO Upgrade fees with Ep. If its available, $1.99 for
any poly cover with a poly or organza sash/$2.50 for any upgraded chair cover and any
sash set. YesANY cover. See wholesale pricing on our main affiliate rental site,
www.EqgPres.com.

Our main purchasing site is: www.WholesaleChairCover.com

Our unbranded selling tool for you to use is: www.EventL inen.com

After reviewing this document, you're on your way to adding a new profitable line to
your existing business, the EP line. You don’t need to inventory any items unlessthat is
within you goals.

Next Steps.

Call the office to set up an appointment to speak with our PC (Preferred Customer)
consultant. They can help you get started to profitability.

Order sample cards of all fabrics and colors. Each material is a card that contains all
colors available for that fabric. We have hundreds of specialty cards, but order our staple
Poly, Organza, Crush, Satin, and Lamour (extrafee) cards.

Order sample covers, sashes and cloth. Buy some individual items to showcase your new
product offering. Seeing is believing. Having samples of our specialty covers sells
themselves. Y ou may by one of each of what you would like to promote.

Please let me know if you have any additional questions.

Deborah Layne
President, Elegant Presentations
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Partner Preferred customer Benefits:

The most successful preferred customers are those who own a base set of inventory on
common items. To be successful you need standard poly white and ivory covers and
tablecloths. Thisis because you do not need to rent these items from EP for every event,
thus adding to your bottom line rather than ours. If EPis to be successful, than you must
be successful first. We do have customers that do rent from us rather than own, but are
not treating the specialty linen business as the main stream of revenue.

We have honed our partner preferred customer agreement down to the following simple
guidelines. To preferred customer yourself with EP and garner the benefits listed below, a
commitment of $1000 in rentals or purchases annually and TWO different events
gualifies you for the benefits of a Preferred Customer Status. Thisis an annual part of the
process and runs parallel to the calendar year. There is no negotiation on this, at any time
or for any reason. This commitment you make entitles you to the following:

Accessto print and marketing materials. Brochures and business cards (Print fee
associated).

I nstant websites capable of bringing your customer close to an immediate booking. We
receive approx 5000 unique visitors daily on our sites. Utilize our UnBranded website,
www.EventL inen.com to give to your prospective clients. They will have no awareness
of Ep, or that we even exist. Y ou may even pass the website off as your own. Thistool
gives you a fully functioning gallery of pictures, fabrics, color options at your exposure.
Thiswill INCREASE your sales by allowing your customer to see lots of options. It will
also save you time as your customer can browse at their own leisure and report back to
you with possibilities, or better yet, their selection!

Rent from our vast inventory at a 10% discount after the first $1000 (ANY Std Chair
cover rental and ANY Std sash rental for $1.81 or upgrade at $1.99). If you rent the set
and install usual per chair charges is $4.99. That means you earn a $3.00 profit per chair.
225 chairs = $675 profit per event. If you own your own chair covers you keep all but
$.99 (sash rental) per item.

You also qualify for a SPECIAL preferred customer tablecloth option that enables you to
rent any large round specialty tablecloth (Satin Lamour, Organza, Crush, Iridescent
Crush, Embroidered Organza, Pintuck, Tissue Lame, etc..) for $15 and any 90" or 72"
square for $12 that we have in inventory that is available for your event. These cloths are
on afirst come first serve basis for a specific weekend. Normal pricing on these cloths
range from $60-$25 for large rounds and $45-$20 for squares. Call any large supplier and
ask for the price for arental on a 132" Rd in Pintuck. Our rental price to affiliatesis
14.99 per cloth.

Thisisakey to the preferred customer program. Having to say NO to your customer
doesn't get you far. If you have to continually say that the item is not available then you
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may garner the reputation in your area as a“small time” operator and aren’t used by large
ingtitutions. Hotels, banquet facilities, halls, caterers, and wedding planners expect that
you can deliver like the industry leaders. With an EP affiliation, you can say yes much
more often. We have volume and variety in our linen lines that can help you feel
confident in approaching these large institutions. This backing is priceless as our
inventory becomes accessible as your inventory. Y ou can choose to purchase the linen
continually but this eats up valuable profits and can make profitability along and far
reaching goal. If aclient needed Orange Lamour 132" round tablecloths, you could
spend hundreds to thousands of dollars procuring the item. If you can re-rent the item
quickly, we urge you to buy the item using EPI. But if you do not think you can than this
iswhere we have great value to our preferred customers.

Purchase from our sister company EPI with a 20% discount off of our wholesale
price (see www.wholesalechaircover.com for current pricing). (Chair covers new =
$4.99-%20 = 3.99, 12" WIDE 12" Organza sashes = $2.78-20%=%$2.24)

The 20% discounts are only valid on our normal wholesale pricing. Any inventory
reduction or seasonal pricing if cheaper than your wholesale price would not be
discounted by the 20%. These special pricing periods usually occur in December,
January, and February.

Thisisthe other key to the affiliation program. Let me say that again. Thisis another
MAIN key to the preferred customer program. EPI was formed five yearsago and isin
the process of amassing a multi-million dollar saleable inventory. From white and ivory
covers to Olive and Garden Fuchsia sashes, EPI will have items for you to purchase
quickly (ships same day). EPI’ s items are priced up to 25% below the other leading linen
houses in the US. This means immediate savings for you as you grow your business as
most purchase prices of EPI items are covered through the use of the item 1.4 times. This
isakey as you need an immediate return on your investment. The second rental of your
item purchased through EPI has the item pay for itself and earn you valuable profit.

Most businesses think they can achieve this by themselves by purchasing from small
fabric shops, large competitors, or by going overseas. These options all take lots and lots
of time and money. We currently have our warehouse in l1linois and Phoenix, AZ will be
adding two additional in the years ahead. These two other facilities will be located in the
Southern region and on the eastern seaboard. So quick shipment with small delivery
times will lessen the costs associated with shipping fees.

Let me giveit to you straight. Buying linen overseas is an option for you but if you want
to offer anything other than Organza (which is avery lightweight fabric), thisoption is
not viable to airship overseas goods. It takes months normally to ship the goods oversess.
EPI does buy linen from around the world, but we buy at extremely low prices because
we buy in volume and we have been purchasing items for years. This is extremely
valuable as many suppliers overseas dictate higher pricesto newer entrants plus hold
minimum quantities per item per color per fabric per size. If you only need 100 items,
EPI can sell you this small quantity and have it on your doorstep in a day or two.
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Overseas suppliers are used in the industry for very lightweight air-shippable items to get
the savings.

Many small competitorsonly offer organza for this reason. They limit their customer’s
choices due to their business model. This works for the client that wants the absolute
cheapest, but is not where EP istargeting. There are small companies offering cheap
chair cover options on the internet, but they do not have the capacity to serve every need
as many customers of theirs have turned to EP when they came up short a the last
minute. Using EPI garners savings, speed, and ultimately, choice. Thisisthe key in
becoming a successful and growing business. With you being local, you will get the order
first before national chair cover companies like EP because you are local. Thisis
extremely important for customers as 50% of the people we speak with don’t choose EP
(survey) because we are not local. Thisiswhere your business will have an immediate
advantage. The same survey also listed that fact that many of these same people would
pay MORE for product if the company were local.

We at EP believe that in the next five years there will be chair cover competitors flush in
every market. The profit margins are high and the demand keeps getting stronger (our
sales have doubled every year since 1999). Now is the time to get this business started.
One year from now will be too late. What we see as the key (consultant) for this industry
inthat timeframe is to have a local presence as national competition with national chair
cover companies will depress the price so dramatically that many national companies will
not be able to earn enough of a profit to make the business worthwhile. That is why we
are ultimately getting diversified with this preferred customer program to ensure we are
not one of these.

Can gain hundreds of new ordersthat we generate and “ Sell to you” for 20%. (IE if
we book an event of 300 covers and sashes at $3 for the set you can choose to take the
event if we offer it to you earning $720 for you if you have the inventory). We do all
marketing, sales, office, administrative, payment collection, invoicing paperwork,
acquiring rental contracts, and any collections if needed. Y ou service the event and we
send a check to you for the $720 and any fees collected.

Be allowed to procure our rental inventory in November beforeit becomes available
to the public. We sell hundreds of thousands of items each winter to make room for our
new items coming in. Our promise to our clients commit usto sell inventory EVEN
though it isin excellent condition. Some items may have only been rented two or three
times since it was broken out of the packaging. Y ou take the public discount of 20% off
our purchase price (used items are typically sold at a 20% discount from new prices) and
an additional 20% for being an preferred customer. This amounts to 40% off our
wholesale purchase price for procuring aused item. (see www.wholesalechaircover.com
for current pricing). (Chair covers new = 5.99-20% for being used = $4.99-%20 = $4.00 ,
12" Satin Lamour sashes = $3.46-20%=%$2.78-20%=%$2.24). The values are endless.
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Softwar e. We can send you a blank copy of our proprietary software that keeps us
organized for the hundreds of events we manage every month for free. From scheduling,
billing, and tracking the item gets you prepared for those busy summer months.

Consultancy. We will make sure that you are headed in the right direction. Time is
scheduled with you and your partnersto review your business plan initially if needed and
when changes in your business dictate assistance. On site consultancy is available for you
for warehouse setup, marketing, or general business reviews. There are fees associated
with the onsite consultancy but is equally valuable as we have been in the industry since
1999 before chair covers became a must at every special event.

Premium PREFERRED CUSTOMER option. Pay to advertise with a direct lineto
your business by getting your website and direct contact information on all our sites.
EP s ultimate desire isto service only large businesses and EP Preferred customers. Our
five year plan has this being our number one goa. We will list your telephone number,
address, email address, website (etc) directly on our chair cover targeted websites. Garner
an immediate national presence. Our current websites in October raked in almost 20,000
unique visitors searching for chair covers and linen. For the nation our average ticket per
rental order is$667. That amounts to over $206 million dollars from real customers
searching SPECIFICALLY for chair covers. These are not just wedding browsers. Most
of these folks will find and rent covers from someone, why not Y OU. We will begin
promoting 20+ more marketing sites that will propel these figures well beyond their
current total in the coming year. This allows you to not sacrifice your profit by lowering
your pricesto try and capture the rental sale. Thisis because in our consultant’s
estimation we will maintain 25% of the top 10 spots for the proper keywords on all major
search engines in the next year and for years to come. We already have a presence in the
top 10 on all major search engines, Search for yourself. We own the following websites
(Bolded are active. Unbolded are yet to be created as we can’t handle the current volume

today):

BANQUETCHAIRCOVER.COM
BANQUETCOVER.COM
BUYCHAIRCOVERS.COM
BUYCHAIRCOVERS.NET
CHAIRCOVERFOLDING.COM
CHAIR-COVER-RENTAL.COM
CHAIRCOVERSASH.COM
CHAIRCOVERSASHES.COM
CHAIRCOVERSWHOLESALE.COM
CHAIRCOVERWHOLESALE.COM
CHAIRLINEN.COM
CHAIRLINEN.NET
CHAIRRENTAL.NET
CHAIRSASH.COM
CHEAPCHAIRCOVERS.COM
COVERRENTAL.COM
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CRUSHCOVER.COM

EGPRES.COM (No Premium preferred customer option on thissitewill be available)
ELGNT.COM

EVENTLINEN.COM (Non-Branded preferred customer sitefor product catalog)
MY LINENOPTIONS.COM (Future Non-Branded preferred customer sitefor product catalog)
PURCHASECHAIRCOVERS.COM
PURCHASECHAIRCOVERS.NET

RENTALCHAIRCOVER.COM

RENTAL-CHAIR-COVER.COM
RESTAURANTTABLECLOTH.COM

SPANDEXCOVER.COM

SPECIALTYTABLECLOTH.COM

TABLECLOTHRENTAL.COM
WEDDINGCHAIRCOVERRENTAL.COM
WEDDINGCHAIRCOVERRENTALS.COM
WEDDINGCHAIRCOVERS.COM
WHOLESALECHAIRCOVER.com (No Premium preferred customer option on this site will be available)
WHOLESALECLOTH.NET

WHOLESALECOVER.COM

WHOLESALELINEN.NET

WHOLESALETABLECLOTH.NET

The fee for your direct information is directly linked to prominence, placement,
guaranteed listing status, and metropolitan area population.

Metropolitan area population (MSA: (Metropolitan Statistical Area) based on the census)
Thisisthe base “premium preferred customer advertising fee” that will allow you to be
directly listed on our site so that consumers contact you directly. This allows you the full
100% of all rental revenues you derive from your sales and marketing that you exert to
gainthat order. We take no percentage as we do not have any contact with the client the
clicksthru directly to you.

This annual fee payable in January or in January and June (Split) will be based on the
population of the state/region that your link will be placed on. Small areas/regions of
50,000 people will only carry a fee of $250 annually. 500,000 people will carry an annual
advertising fee of $2500. One million people in your area will constitute a fee of approx
$5000. See the addendum at the back of this document for all Large MSA advertising
prices. Smaller areas need to be estimated by EP. Most people will baulk and stop
reading right here but you must realize the return. Take the Los Angeles area for
example. We have taken hundreds of orders annually from the LA area even being based
inIL. Imagine how many more events you can garner by not having to levy shipping fees
like we need to. We probably only captured 10% of the calls that would have been made
had we been local. But figure 100 eventsto play it safe. Our average rental sale for LA in
2006 was 887.13. (Approx 260 chair covers). We made in revenue fromthe LA area
(which is one of our smallest markets) in 2006: 88,713. Remember, this is probably
ONLY 10% of the traffic we could have gotten had we been local. Do the math, you get
the point. NJ had approx 201 ordersthis year for us (we are alot closer and shipping fees
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much less than CA). $200K in sales this year. Again probably only 30% of the calls were
made knowing that we were not local. Our websites are directly linked and associated
with all of the top major search engines. We also advertise via pay-per-click and as we
amass more preferred customers will own an ever increasing presence as additional
dollars can be spent on national advertising campaigns and on increasing the number of
indexable sites that we already own. We advertise on the theweddingvendor.com,
knot.com, mywedding.com, wedshop.com, partypop.com, and many many other pay sites
to bring us traffic. These also can be yours....

ALL areaswill need to be cost estimated by us as these figures are approximates.

Remember these are big ticket item sales. We hold out of town events that run in the
thousands of dollars every month. Not uncommon.

We understand that many people will forgo this option, but those that do will see an
immeasurable benefit. The phone will begin ringing immediately.

We will have a cancellation clause that will allow you to cancel after one quarter if your
are not satisfied with the ROI of the advertising program, but we do not expect that
anyone will. Thisisto assure you that our claims are genuine and that what we are
representing will hold true in your market.

The ad will consist of Company Name, Address, Contact Numbers, website, and 100
word descriptions. (Future — customer rating system)

Prominence.
Additional annual fee ($1000) is levied for number one placement on the state/region
page. You will be the first local business listed when the searcher clicks onto your

geography.

Placement.
Additional annual fee ($750) is levied for number two placement on the state/region
page. You will be the second local business listed when the searcher clicks onto your

geography.

Additional annual fee ($500) is levied for number three thru five placement on the
state/region page (first come first serve order). You will be in the top five local
businesses listed when the searcher clicks onto your geography.

Positions five thru ten are listed at no additional charge per each geography.

You will be able to pay for sole ownership of the sate/region in the future so that no other
company is listed in your area, creating little competition for you on our sites.

These spots are on afirst come first serve basis, you will also have the option to renew
each year in the same position first so as you don't need to worry about a bidding war
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with someone willing to pay top dollar for your spot. These auctions are becoming
popular in the industry but we do not believe it rewards customer loyalty. A cap based on
national economic indicators and the like will be in place to ensure that annual increases
are justified. Ep aso reserves the right to sever our relationship if customer complaints
warrant such an action. Things such as quality issues, fraud, deceit, reliance and
dependability issues, and overall customer satisfaction will be grounds for removal. A
pro-rated return of your advertising fee will be made in such cases (Quarterly) where we
must sever the affiliation. We will work with you to correct any issues but two warnings
will be given before action can be taken. EP aso reserves the right to include arating
system visible on the main preferred customer listing page in the future for all preferred
customers (rating by its customers).

National preferred customers will not be available at this time but EP reserves the rights
to alow preferred customersto advertise in more than one geography. All rules apply.

To begin as a partner preferred customer, send us a full listing of those cities that you
wish to do business in from the regions below. If the region (MSA) is not listed than call
for aquote. Note, small satellite suburbs of large MSA’swill not be listed as a stand
alone. Any new region added by us must reside at least 45 miles from all the MSA’s
listed below. This protectsour larger preferred customers paying premium advertising
dollars.

There will be only a one page commitment contract if you should decide to preferred
customer with EP. This states that you are personally liable for all events you take from
our national recruiting that we hand to you.

There also isacontract if you decide in the preferred customer advertising program. This
ensures that we honor our commitment to you.

That’sit. Pretty simple and clean. All fees are paid quarterly or annually. If paid quarterly

a $20 fee applies to each and every quarter as atransaction fee. If paid annually no
additional fees apply.
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MSA Advertising Addendum

Metropolitan Statistical Area

Population  Annual

$3, 510
Cal |
$3, 907
$3, 899
$1, 725
$1, 696
$1, 936
Cal |
$1, 343
$2, 577
Cal |
$3, 674
Cal |
$3, 644
$1, 917
Cal |
$2, 624
Cal |
$1, 395
Cal |
$1, 859
Cal |
$2, 054
$2,571
$1, 539
$2, 917
Cal |
$2, 448
Cal |
Cal |
Cal |
$2, 881
$3, 397
$1, 398
Cal |
$2, 049

Based on US Census (July 2004) (x 1,000) Ad Fee
Akron, OH 702
Al bany- Schenect ady- Tr oy, NY 845
Al buquer que, NM 781
Al | ent own- Bet hl ehem East on, PA-NJ 780
Anchor age, AK 345
Ann Arbor, M 339
Asheville, NC 387
At | ant a- Sandy Springs-Marietta, GA 4,708
Atlantic Gty, NI 269
August a- R chnond County, GA-SC 515
Austi n- Round Rock, TX 1,412
Bakersfield, CA 735
Bal ti nore- Towson, MD 2,639
Bat on Rouge, LA 729
Beaunont - Port Arthur, TX 383
Bi r m ngham Hoover, AL 1, 082
Boi se City-Nanpa, ID 525
Bost on- Canbri dge- Qui ncy, MA-NH 4,425
Boul der, CO\2 279
Bri dgeport - St anf ord- Norwal k, CT 903
Brownsvi |l | e-Harlingen, TX 372
Buf fal o- Nl agara Falls, NY 1, 154
Cant on- Massi |l on, OH 411
Cape Coral -Fort Mers, FL 514
Charl eston, W 308
Charl eston-North Charl eston, SC 583
Charl ot t e- Gast oni a- Concord, NC- SC 1,475
Chat t anooga, TN-GA 490
Chi cago- Naperville-Joliet, IL-INW 9, 392
Ci ncinnati-M ddl etown, OH KY-IN 2,058
Cl evel and- El yri a- Mentor, OH 2,137
Col orado Springs, CO 576
Col unmbi a, SC 679
Col unbus, GA- AL 280
Col unbus, OH 1,694
Corpus Christi, TX 410
Dal | as-Fort Worth-Arlington, TX 5,700
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Davenport-Mline-Rock Island, IA-IL
Dayt on, OH

Del t ona- Dayt ona Beach- Ornond Beach, FL
Denver-Aurora, CO\2

Des Mines, |A
Detroit-Warren-Livonia, M

Dul uth, MW

Dur ham NC

El Paso, TX

Erie, PA

Eugene- Springfield, OR

Evansvill e, | NKY

Fayetteville, NC
Fayetteville-Springdal e-Rogers, AR MO
Flint, M

Fort Collins-Lovel and, CO

Fort Smth, AR-OK

Fort Wayne, IN

Fresno, CA

G and Rapi ds-Womnm ng, M

Green Bay, W

G eensboro-Hi gh Point, NC
Geenville, SC

Qul fport-Biloxi, M
Harrisburg-Carlisle, PA

Hart ford-Wst Hartford-East Hartford, CT

Hi ckory-Lenoir-Mrganton, NC
Hol | and- Grand Haven, M
Honol ul u, H

Houst on- Sugar Land- Baytown, TX
Hunt i ngt on- Ashl and, W- KY- OH
Huntsville, AL

| ndi anapolis, IN

Jackson, MS

Jacksonville, FL

Kal amazoo- Port age, M

Kansas City, MO KS

Kill een- Tenpl e- Fort Hood, TX
Ki ngsport-Bristol-Bristol, TN VA
Knoxville, TN

Lakel and, FL
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375
846
479
2,330
512
4, 493
276
451
713
282
332
348
348
391
444
269
282
402
867
768
295
668
584
253
519
1,185
353
252
900
5, 180
287
362
1,622
517
1, 225
319
1, 925
346
301
647
524
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$1, 877

Cal |
$2, 393

Cal |
$2, 559

Cal |
$1, 379
$2, 256
$3, 566
$1, 412
$1, 658
$1, 742
$1, 739
$1, 954
$2, 220
$1, 344
$1, 411
$2,010

Cal |
$3, 838
$1, 477
$3, 338
$2, 919
$1, 264
$2, 597

Cal |
$1, 764
$1, 262

Cal |

Cal |
$1, 435
$1, 812

Cal |
$2, 586

Cal |
$1, 596

Cal |
$1, 731
$1, 503
$3, 236
$2, 622
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Lancaster, PA
Lansi ng- East Lansing, M
Las Vegas-Paradi se, NV
Lexi ngt on- Fayette, KY
Li ncol n, NE

Little Rock-North Little Rock, AR

Los Angel es-Long Beach- Santa Ana
Loui sville, KY-IN

Lubbock, TX

Madi son, W

Manchest er - Nashua, NH

McAl | en- Edi nburg-M ssion, TX
Mermphi's, TN- M5- AR

, CA

M am - Fort Lauderdal e-M am Beach, FL
M | waukee- Vaukesha-West Allis, W

M nneapol i s-St. Paul - Bl oom ngton
Mobi | e, AL

Modest o, CA

Mont gonery, AL

Napl es- Marco | sl and, FL

Nashvi | | e- Davi dson- - Mur f r eesbor o
New Haven-M | ford, CT

New O | eans- Metairi e-Kenner, LA

, MN-W

, TN

New Yor k- Nort hern New Jersey-Long | sl and,

NY- NJ- PA

Nor wi ch- New London, CT

Ccal a, FL

Qgden-Cl earfield, UT

Ckl ahoma City, K

Omaha- Counci|l Bluffs, NE-1A

Ol ando- Ki ssi nmee, FL
Oxnar d- Thousand Qaks-Ventura, CA

Pal m Bay- Mel bourne-Titusville, FL

Pensacol a- Ferry Pass-Brent, FL
Peoria, IL

Phi | adel phi a- Canden- W | m ngt on,
Phoeni x- Mesa- Scott sdal e, AZ
Pittsburgh, PA

Port St. Lucie-Fort Pierce, FL

Port| and- Sout h Portl and- Bi ddef ord, ME
Por t | and- Vancouver - Beaverton, OR-WA
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487
456

1, 651
425
278
637
12, 925
1,201
258
532
399
658
, 250
362
, 516
, 116
401
498
355
297
1, 396
846
1, 320

Wk 01 -

18, 710
266
291
477

1, 144
804
1, 862
798
519
437
368

PA-NJ-DE-MD 5,801

3,715
2,402
365
511
2,064
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$2, 437
$2, 280
Cal |
$2, 123
$1, 391
$3, 183
Cal |
Cal |
$1, 288
$2, 659
$1, 993
$3, 291
Cal |
Cal |
Cal |
Cal |
$2, 003
$2, 492
$1,776
$1, 483
Cal |
Cal |
Cal |

Cal |
$1, 332
$1, 457
$2, 387

Cal |
$4, 019

Cal |
$3, 988
$2, 597
$2, 186
$1, 839

Cal |

Cal |

Cal |
$1, 824
$2, 554

Cal |


http://www.EgPres.com
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Poughkeepsi e- Newbur gh- M ddl et own, NY
Provi dence- New Bedford-Fall River, RI-MA

Provo-Orem UT
Ral ei gh- Cary, NC
Readi ng, PA
Reno- Spar ks, NV
Ri chnond, VA

Ri ver si de- San Ber nardi no-Ontari o, CA

Roanoke, VA
Rochester, NY
Rockford, IL

Sacr anent o- - Arden- Arcade- - Rosevill e, CA

Salem OR

Salinas, CA

Salt Lake City, UT

San Antonio, TX

San Di ego- Carl sbad- San Mar cos,
San Franci sco- Gakl and- Frenont ,
San Jose- Sunnyval e- Santa C ar a,

CA
CA
CA

San Lui s Obi spo-Paso Robles, CA

Santa Barbara-Santa Maria, CA
Santa Cruz-Watsonville, CA
Sant a Rosa-Petal uma, CA

Sar asot a- Br adent on- Veni ce, FL
Savannah, GA

Scranton--W /| kes-Barre, PA
Seatt| e- Tacoma- Bel | evue, WA
Shreveport-Bossier Cty, LA
Sout h Bend- M shawaka, |IN-M
Spart anburg, SC

Spokane, WA

Springfield, MA

Springfield, MO

St. Louis, MOIL \3

St ockton, CA

Syracuse, NY

Tal | ahassee, FL

Tanpa- St. Pet ersburg-C earwat er
Tol edo, OH

Trent on- Ewi ng, NJ

Tucson, AZ

Elegant Presentations Inc. 1760 Britannia Dr; Suite 3 Elgin, IL 60124

, FL

www.EgPres.com

664
1, 629
412
915
392
384
1,154
3,793
291
1, 041
335
2,017
369
415
1,019
1, 854
2,932
4,154
1,741
255
402
251
468
652
311
552
3, 167
382
318
264
436
688
391
2,764
650
654
332
2,588
658
365
907

(847)741-2877  info@egpres.com

$3, 319
Cal |
$2, 062
Cal |
$1, 958
$1, 922
Cal |
Cal |
$1, 456
Cal |
$1, 676
Cal |
$1, 847
$2,073
Cal |
Cal |
Cal |
Cal |
Cal |
$1, 273
$2, 009
$1, 253
$2, 342
$3, 259
$1, 554
$2, 758
Cal |
$1, 909
$1, 591
$1, 321
$2,178
$3, 440
$1, 955
Cal |
$3, 249
$3, 270
$1, 658
Cal |
$3, 291
$1, 826
Cal |


http://www.EgPres.com
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Tul sa, XK

Utica- Rome, NY

Vall ejo-Fairfield, CA

Vi rgi ni a Beach- Norf ol k- Newport News, VA-NC
Visalia-Porterville, CA

Washi ngt on- Arl i ngt on- Al exandri a, DC- VA- ND-
W/

Wchita, KS

W | m ngton, NC

W nston- Sal em NC

Worcester, MA

Yor k- Hanover, PA

Youngst own- War r en- Boar dman, OH PA

882
299
413
1, 644
402

5, 140
585
303
442
779
402
590

Elegant Presentations Inc. 1760 Britannia Dr; Suite 3 Elgin, IL 60124  www.EgPres.com

(847)741-2877  info@egpres.com

Cal |
$1, 494
$2, 065

Cal |
$2, 008

Cal |
$2,923
$1, 516
$2, 208
$3, 897
$2, 008
$2, 950


http://www.EgPres.com
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